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What action step did you commit to last week? What were the results?

INSIGHT

Directions: Take turns reading the paragraphs below. As you read, underline the ideas that capture your 
attention. Click here to watch the video for this lesson.

7HAT�IS�YOUR�MOTIVATION�WHEN�YOU�GET�UP�IN�THE�MORNING��)F�YOUR�DESIRE�IS�TO�LIVE�A�LIFE�OF�SIGNIkCANCE��YOU�NEED�TO�APPROACH�
EACH�DAY�AS�AN�OPPORTUNITY�TO�MAKE�A�DIFFERENCE��(OW�DO�YOU�DO�THAT��"Y�PUTTING�OTHERS�kRST�AND�TAKING�ACTION�TO�ADD�VALUE� 
TO�THEM��4HAT�S�WHAT�LEADS�TO�SIGNIkCANCE�NOT�SOCIAL�POSITION��A�TITLE��POSSESSIONS��OR�A�BIG�BANK�BALANCE��

3ELkSHNESS�AND�SIGNIkCANCE�ARE�INCOMPATIBLE��!�SELF
CENTERED�APPROACH�TO�LIVING�DOES�NOT�BRING�FULkLLMENT��(OWEVER��WHEN� 
WE�PUT�OTHERS�kRST��NOT�ONLY�DO�WE�HELP�THEM��BUT�IT�HELPS�US��TOO��*OHN�#��-AXWELL�S�FRIEND��MOTIVATIONAL�SPEAKER��:IG�:IGLAR�
said, “When you help people get what they want, they will help you get what you want.” Adding value to people is a  
win-win situation.

The 5 Everyday Essentials of Signi!cance

*OHN�TEACHES�THAT�THERE�ARE�kVE�EVERYDAY�ESSENTIALS�FOR�LIVING�A�LIFE�OF�SIGNIkCANCE��AND�THEY�ARE�SIMPLE�PRACTICES�THAT�anyone  
can do right away:

1.   Value People Every Day. You will only add value to people if you see value in people. You cannot believe people are  
unimportant and add value to them at the same time. John learned this lesson from his father, who said, “Most people  
feel undervalued, insecure, and lost. If you show them that you value them and you love them unconditionally, you will make a 
difference.”   
 
How do you feel when others value you? How about when people devalue you? How you are treated impacts how you  
feel about yourself and how you treat others. Keep that in mind as you interact with people. When you value yourself and you 
value others, you create a cycle of positive interaction that makes life better for everyone.

“People who are intentional take the advice of my mentor, John Wooden:  
Make every day your masterpiece.” – John C. Maxwell

Everyday Essentials  
for Living a Life  
of Signi!cance
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Intentional Living:

https://www.dropbox.com/s/aj3rc2j6rtd1wze/Lesson%2010%20-%20Intentional%20Living%20-%20Everyday%20Essentials%20for%20Living%20a%20Life%20of%20Significance.mp4?dl=0
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2.   Think Ahead About Ways to Add Value to People Every Day. People who make a difference think about ways to  
add value to people ahead of time. They are proactive about it. A quick look at your day’s calendar in the morning can provide 
ideas for adding value. Where will you be going? Who will you be meeting? In what ways might you help people? Opportunities 
are endless—if you are intentional in your thinking.  
 
Recently John C. Maxwell challenged his grandchildren to think about ways to add value to others every day. His  
twelve-year-old grandson John took that advice. He was taking golf lessons, and at each lesson, his instructor provided  
a cup of water for him. One hot day, young John decided that he would provide a cup of water for his instructor instead. Young 
John even took a picture of it and sent it to his grandpa to show him that he was learning the lesson.  
 
You can do something similar. As you can see, it doesn’t need to be anything big or expensive. It just needs to be  
THOUGHTFUL��"EGIN�YOUR�DAY�BY�THINKING�ABOUT�SPECIkC�WAYS�TO�ADD�VALUE�TO�PEOPLE�

3.   Look for Ways to Add Value to People Every Day. In his book Winning with People, John C. Maxwell writes about the 
,ENS�0RINCIPLE��WHICH�IS��g7HO�WE�ARE�DETERMINES�HOW�WE�SEE�OTHERS�u�&OR�EXAMPLE��IF�WE�ARE�SELkSH��WE�LOOK�FOR�OTHERS� 
TO�ADD�VALUE�TO�US��)F�WE�DESIRE�SIGNIkCANCE��WE�LOOK�FOR�WAYS�TO�ADD�VALUE�TO�OTHERS��)N�LIFE��YOU�EITHER�ADD�TO�OR�SUBTRACT�FROM�
others.  
 
Those who subtract focus on taking for themselves. Those who add focus on giving to others. As you go through your  
day, which mindset do you have? If you have a mindset to give, you will care about people’s needs and look for ways to meet 
them. You will see your day as a series of opportunities to help people.

4.   Do Things That Add Value to People Every Day. Is it possible to value people, think about adding value to them, and 
look for ways to add value to them, yet still�NOT�BE�A�PERSON�OF�SIGNIkCANCE��5NFORTUNATELY��THE�ANSWER�IS�YES��4HE�KEY�TO�SIGNIF-
icance is taking action. You can only make a difference if you actually follow through and do things that add value to others. 
Otherwise, you only have good intentions, and good intentions don’t produce results. Only intentional living does.   
 
John C. Maxwell holds himself accountable every day by asking himself two questions. At the beginning of every day,  
he asks himself, “Who will I add value to today?” And at the end of every day he asks, “Who did I add value to today?”  
)F�HE�CANNOT�IDENTIFY�A�SPECIkC�ACTION�DONE�FOR�A�SPECIkC�PERSON��HE�KNOWS�HE�HAS�NOT�BEEN�INTENTIONAL�ENOUGH�THAT�DAY�

5.   Encourage Others to Add Value to People Every Day. 3IGNIkCANCE�BEGINS�WITH�YOU��BUT�IT�S�MEANT�TO�BE�SHARED�� 
As you develop the daily habit of adding value to others, begin encouraging others close to you to do the same.  
You will be amazed at the impact you can make when you partner with others to make a difference.  

4HE�ESSENTIALS�OF�SIGNIkCANCE�ARE�NOT�HARD��"UT�THEY�DO�REQUIRE�INTENTIONALITY��%MBRACE�THEM��AND�YOU�WILL�FEEL�FULkLLMENT�� 
MAKE�YOUR�WORLD�A�BETTER�PLACE��AND�BEGIN�YOUR�STORY�OF�SIGNIkCANCE�EVERY�DAY�

ROUNDTABLE 4 - EVERYDAY ESSENTIIALS FOR LIVING A LIFE OF SIGNIFICANCE
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REFLECT AND RESPOND

Choose something you underlined that is important to you. Take one minute to tell everyone what you 
chose and why it is important to you.

ANSWER THIS QUESTION

Take one or two minutes to share your response to this question:

7HICH�ACTION�DO�YOU�kND�TO�BE�THE�MOST�DIFkCULT�FOR�YOU��7HY�
 Placing a High Value on People Every Day
 Thinking Ahead about Ways to Add Value to People Every Day
 Looking for Ways to Add Value to People Every Day
 Doing Things to Add Value to People Every Day
 Encouraging Others to Add Value to People Every Day

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

INTENTIONAL ACTION STEP

7HAT�SPECIkC�ACTION�CAN�YOU�TAKE�THIS�WEEK�TO�INTENTIONALLY�ADD�VALUE�TO�SOMEONE�YOU�NORMALLY�DO�NOT�HELP��7RITE�DOWN�WHAT�
that action is. Be sure to include who, what, where, how, and when you will take this action.

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

Take a minute to share with the group what action you intend to take this week. 
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